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The Truth about Money - Ric Edelman 2005
Explaining difficult concepts in plain English with a breezy style, this third edition has new material
covering new tax laws, retirement savings strategies, a chapter on identity theft, and question-and-answer
sidebars.
The Advisor Breakthrough - Shawn Sparks 2016-12-01
In The Advisor Breakthrough, financial marketing expert Shawn Sparks shares the step-by-step principles
for developing the ultimate financial advisory practice. Based on the lessons Shawn has learned from
working with the country's top financial advisors over the past ten years, you will discover many of the most
important top 1 percent advisor lessons. A few highlights include: Key methods of Marketing so you can
attract the right people, and repel the wrong ones How to gain highly qualified and profitable referrals
from your ideal clients A 6 point sales process that insures you will get the right prospects to become
clients How to build an incredible team to help you scale your business to the highest level Learn about the
Advisor curse and how to overcome it so you can get more done in less time The Advisor Breakthrough
delivers a comprehensive plan for creating marketing, sales, and operations tactics that will help any
financial advisor turn a business that owns them into a successful, sustainable one they love. Now is the
time to run a business that truly supports the lifestyle you desire and allows you to reach your full potential.
The Sustainable Edge - Ron Carson 2016-01-19
NEW YORK TIMES BESTSELLER! The Sustainable Edge: Fifteen Minutes a Week to a Richer
Entrepreneurial Life was written for business owners who are seeking a fuller, more rewarding work-life
balance. In this easy-to-reference, practical guide authors and entrepreneurs Ron Carson and Scott Ford
share personal anecdotes to their own career successes. Each chapter is designed to inspire entrepreneurs
to define and sustain a competitive edge in the complex, fast-changing world of business. Relying on
insights and proprietary tools based on decades of experience, the authors teach you how to achieve your
goals across four key areas: your business, your teams, your clients, and your personal lives. In this book
you will learn the authors’ trademarked Business Implementation Quotient (IQ) Grower process that
appears in the form of end-of-chapter exercises. These easy-to-perform exercises can be completed in as
little as 15 minutes per week to help your company boost its own Business IQ. This work is an important
read for entrepreneurs in search of achieving the sustainable edge in their careers and their lives.
You've Been Framed - Ray Sclafani 2015-09-23
Reframe "wealth management" to achieve sustainable success in financial services You've Been FramedTM
is a step-by-step guide for achieving ultimate profitability and sustainability for your financial advisory firm.
Whether you're a savvy entrepreneur ready to dominate your competitors, or a more experienced advisor
moving toward selling your practice, this guide will help you proactively reframe your business. You'll learn
how to grow your pipeline of prospects, win the next generation of clients, and deepen your business so it
can thrive without you—leaving you free to pursue what matters to you. Build your business on a holistic
foundation of wealth management and assemble the team that will take you to the top as you develop a
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whole new perspective from which to offer your services. Transform your role from "directive advisor" to
"trusted advocate." Completely shift the paradigm, and make yourself the de facto solution to your clients'
wealth management issues. Whether it's the firm with which you're affiliated or the types of products and
services you offer, you've been "framed." As a wealth management advisor, your clients have little
understanding of what you do or why you do it. Even your team may have the wrong idea. This book helps
you clarify and demonstrate the value of your knowledge and skills, so you can frame your work on your
own terms. Build and showcase your enterprise value Renew client relationships and attract new
demographics Become a leader with proven team-building tools Shift your role from advisor to advocate If
you haven't effectively led discussions to co-create what your business stands for—and what differentiates it
from competitors—you're losing talent, prospects, and business. You've Been FramedTM gives you the
perspective you need to thrive in the new financial environment, and achieve sustainable success.
The Million-Dollar Financial Services Practice - David J. Mullen, Jr. 2013
Using the proven method author David J. Mullen Jr. has taught at Merrill Lynch and is famous for in the
industry, The Million-Dollar Financial Services Practice guides aspiring brokers on their journey toward
building a lucrative financial services practice. Templates, scripts, letters, and tried-and-true market action
plans work together to give you the skills you need to get the appointment, convert prospects to clients,
build relationships, retain clients, use niche marketing successfully, and increase the products and services
each client uses. You'll also gain insight into practical areas often overlooked by other industry guides,
including how to work in teams, how to train sales associates, and how to handle and overcome rejection.
Updated with new strategies for acquiring affluent clients, the second edition of The Million-Dollar
Financial Services Practice includes tips on offering wealth management services, using social media,
leveraging alumni marketing, and targeting successful relators as clients to help today's financial service
professionals become top producers.
CFP Board Financial Planning Competency Handbook - CFP Board 2015-07-09
The official CFP guide for career excellence CFP Board Financial Planning Competency Handbook is the
essential reference for those at any stage of CFP certification and a one-stop resource for practitioners
looking to better serve their clients. This fully updated second edition includes brand new content on
connections diagrams, new case studies, and new instructional videos, and a completely new section
devoted to the interdisciplinary nature of financial planning. You'll gain insights from diverse fields like
psychology, behavioral finance, communication, and marriage and family therapy to help you better
connect with and guide your clients, alongside the detailed financial knowledge you need to perform to the
highest expectations as a financial planner. The only official CFP Board handbook on the market, this book
contains over ninety chapters that are essential for practitioners, students, and faculty. Whether a
practitioner, student, or faculty member, this guide is the invaluable reference you need at your fingertips.
Comprehensive, clear, and detailed, this handbook forms the foundation of the smart financial planner's
library. Each jurisdiction has its own laws and regulations surrounding financial planning, but the
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information in this book represents the core body of knowledge the profession demands no matter where
you practice. CFP Board Financial Planning Competency Handbook guides you from student to practitioner
and far beyond, with the information you need when you need it.
MONEY Master the Game - Tony Robbins 2016-03-29
"Bibliography found online at tonyrobbins.com/masterthegame"--Page [643].
The Ascendant Advisor - Richard Heft 2021-03-25
The trajectory of the financial advisory profession hit an inflection point during the COVID-19 pandemic.
Although the industry was already challenging for advisors prior to the pandemic, largely as a result of a
changing regulatory environment and evolving products, services and technologies, COVID-19 compounded
these challenges and made face-to-face business development, an advisor's bread and butter, even more
difficult. So, what are financial advisors supposed to do about this? Curl up and hide? Coast for the next
decade or so before simply retiring? Not going to happen. Advisors are among the largest cohort of
entrepreneurs, most of whom built their business from the ground up. They will fight to survive and thrive
in their new reality. The financial advisor's path forward requires a shift in mindset and a little bit of
creativity. Now more than ever, financial advisors need strategies to position themselves as subject matter
experts by leveraging all the technological and social media platforms available to them. And they need
strategies grounded in content creation to better position themselves against the competition and to help
them build stronger businesses for today, and for the future. Written by two of the financial services
industry's leading marketing professionals, The Ascendant Advisor is likely the most important book a
financial advisor will read when building and maintaining the value of their business. It provides page after
page of easy-to-learn and easy-to-use strategies for financial advisors to create engaging content, as well as
offering strategies for distributing that content to the right audiences. The outcome of reading and
implementing the strategies offered within The Ascendant Advisor is stronger relationships and a business
that is valuable enough to pass on to the next generation, or to sell for a life-changing profit.
Getting Everything You Can Out of All You've Got - Jay Abraham 2001-10-12
A consultant to some of America's leading corporations shares key insights and ideas on how to
supercharge one's business and career, explaining how to create and develop new opportunities for wealth
in any business, enterprise, or venture. Reprint. 50,000 first printing.
The Physician Philosopher's Guide to Personal Finance: The 20% of Personal Finance Doctors
Need to Know to Get 80% of the Results - James D. Turner MD 2019-01-28
In medical training, our job is to hone our craft by learning and practicing the best possible medicine for
our patients. Unfortunately, medical training isn't free. With the substantial debt burden facing graduating
medical students, it has become increasingly important to know how to navigate the choppy waters of
personal finance. With sharks in the water, no training on personal finance, and little time to spare on such
an important topic, this short primer aims to teach you only what you need to know about personal finance
so that you can focus on taking good care of patients. If you are ready to learn how to effectively pay down
your student loans, invest efficiently, and achieve financial freedom early in your career - then this book is
for you. Feel free to take a look at the introductory portion of the book through the "Look Inside" feature.
Here are some of the essential topics you will learn in The Physician Philosopher's Guide to Personal
Finance: ●Investing basics (compound interest, time in the market versus "timing" the market,
etc.)●Investing specifics (types of vehicles, solid investment plans, and examples)●Specifics on how to
attack your student loans●Paying off debt versus investing (or both) at various stages●Asset protection
(life, disability, umbrella insurance, etc)●Where to get financial advice and identifying where conflicts of
interest exist●Why lifestyle inflation matters after training and how it can wreck your lifePraise for The
Physician Philosopher's Guide to Personal Finance: "I have frequently told physicians and dentists that the
first really good personal finance and investing book you ever read is likely to be worth $2 Million to you
over the course of your life... This is a $2 Million book." - James M. Dahle, MD (The White Coat
Investor)"Applying the Pareto principle, Dr. Turner has distilled his substantial knowledge and experience
in personal finance into a no-nonsense book that a physician can easily read and understand in one
insightful evening." Leif M. Dahleen, MD (Physician on FIRE)
The Advisor Playbook - Duncan MacPherson 2015-10-21
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How you are perceived by clients is key for a professional advisor. Readers who take on board what The
Advisor Playbook outlines will come away with an understanding of how they are perceived, of how to cast
themselves as a consultant with a process rather than a salesperson with a quota, and will set a constantly
rising bar for their own success.
The Ultimate Financial Advisor - Bryan Sweet 2021-05-18
Have you dreamt of becoming the Ultimate Financial Advisor but don't know where to start? This book by
Bryan Sweet, Brittany Anderson & Draye Redfern reveals the 12 pillars that are necessary to set you up for
success and help you grow your financial advisory business exponentially. Not only will you uncover the
strategies, marketing, systems needed to be successful, but you will also learn how to build your dream
team along with the step-by-step path to actually implement all of your best ideas into your practice to
reach your ultimate goals as a financial advisor.
The Financial Advisor's Success Manual - David Leo 2017-12-07
You may have heard that financial service firms aren’t traditionally designed for serious growth. Well, they
were wrong! Do you want to become a million-dollar financial advisor, boost client satisfaction, and
dramatically expand your business? The Financial Advisor’s Success Manual provides all the answers and
strategies you need to do just that.Complete with proven techniques, expert insights, and practical tips to
maximize your profitability, this one-stop guide will show you how to break the cycle of moderate growth by
teaching you how to:• Develop a differentiation strategy• Define and implement your six core client-facing
processes• Balance the cost of services with the value delivered• Enhance client loyalty• Perfect your
personal marketing and sales approach• And more!You didn’t start your financial services firm with a goal
of modest gains. So don’t settle for that! By implementing the methodologies and strategies in this manual,
you can grow your business beyond your wildest expectations--all while serving your clients better.
Storyselling for Financial Advisors - Scott West 2000-01-12
Learn what makes a client trust you to be their financial advisor. Put the power of story telling into selling
financial products. The authors explain the process of making these intuitive connections, then translate
their findings into understandable and practical strategies that any financial professional can use. They
present actual stories, including many by Warren Buffet, one of the greatest "storysellers" of all time. These
actual stories can help financial pros tap into the "gut reaction" of different types of clients. the book also
includes special topics on communicating to women, the 50+ market, and the affluent.
She's on the Money - Victoria Devine 2021
Learn how to be smarter, more secure and independent with your money - with clear, practical steps on
how to budget, clear debts, build savings, start investing, buy property and much more.
The Million-Dollar Financial Advisor - David J. Mullen, Jr. 2022-09-06
Top financial advisors agree: your ability to succeed depends on how well equipped you are to navigate any
market condition. Uncover the thirteen universal lessons for success guaranteed to advance your career.
Business Made Simple - Donald Miller 2021-01-19
Is this blue book more valuable than a business degree? Most people enter their professional careers not
understanding how to grow a business. At times, this makes them feel lost, or worse, like a fraud
pretending to know what they’re doing. It’s hard to be successful without a clear understanding of how
business works. These 60 daily readings are crucial for any professional or business owner who wants to
take their career to the next level. New York Times and Wall Street Journal bestselling author, Donald
Miller knows that business is more than just a good idea made profitable – it’s a system of unspoken rules,
rarely taught by MBA schools. If you are attempting to profitably grow your business or career, you need
elite business knowledge—knowledge that creates tangible value. Even if you had the time, access, or
money to attend a Top 20 business school, you would still be missing the practical knowledge that propels
the best and brightest forward. However, there is another way to achieve this insider skill development,
which can both drastically improve your career earnings and the satisfaction of achieving your goals.
Donald Miller learned how to rise to the top using the principles he shares in this book. He wrote Business
Made Simple to teach others what it takes to grow your career and create a company that is healthy and
profitable. These short, daily entries and accompanying videos will add enormous value to your business
and the organization you work for. In this sixty-day guide, readers will be introduced to the nine areas
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where truly successful leaders and their businesses excel: Character: What kind of person succeeds in
business? Leadership: How do you unite a team around a mission? Personal Productivity: How can you get
more done in less time? Messaging: Why aren’t customers paying more attention? Marketing: How do I
build a sales funnel? Business Strategy: How does a business really work? Execution: How can we get
things done? Sales: How do I close more sales? Management: What does a good manager do? Business
Made Simple is the must-have guide for anyone who feels lost or overwhelmed by the modern business
climate, even if they attended business school. Learn what the most successful business leaders have
known for years through the simple but effective secrets shared in these pages. Take things further: If you
want to be worth more as a business professional, read each daily entry and follow along with the free
videos that will be sent to you after you buy the book.
85 Million Dollar Tips for Financial Advisors - Maribeth Kuzmeski, MBA, RFC 2004-01-01
The White Coat Investor - James M. Dahle 2014-01
Written by a practicing emergency physician, The White Coat Investor is a high-yield manual that
specifically deals with the financial issues facing medical students, residents, physicians, dentists, and
similar high-income professionals. Doctors are highly-educated and extensively trained at making difficult
diagnoses and performing life saving procedures. However, they receive little to no training in business,
personal finance, investing, insurance, taxes, estate planning, and asset protection. This book fills in the
gaps and will teach you to use your high income to escape from your student loans, provide for your family,
build wealth, and stop getting ripped off by unscrupulous financial professionals. Straight talk and clear
explanations allow the book to be easily digested by a novice to the subject matter yet the book also
contains advanced concepts specific to physicians you won't find in other financial books. This book will
teach you how to: Graduate from medical school with as little debt as possible Escape from student loans
within two to five years of residency graduation Purchase the right types and amounts of insurance Decide
when to buy a house and how much to spend on it Learn to invest in a sensible, low-cost and effective
manner with or without the assistance of an advisor Avoid investments which are designed to be sold, not
bought Select advisors who give great service and advice at a fair price Become a millionaire within five to
ten years of residency graduation Use a "Backdoor Roth IRA" and "Stealth IRA" to boost your retirement
funds and decrease your taxes Protect your hard-won assets from professional and personal lawsuits Avoid
estate taxes, avoid probate, and ensure your children and your money go where you want when you die
Minimize your tax burden, keeping more of your hard-earned money Decide between an employee job and
an independent contractor job Choose between sole proprietorship, Limited Liability Company, S
Corporation, and C Corporation Take a look at the first pages of the book by clicking on the Look Inside
feature Praise For The White Coat Investor "Much of my financial planning practice is helping doctors to
correct mistakes that reading this book would have avoided in the first place." - Allan S. Roth, MBA, CPA,
CFP(R), Author of How a Second Grader Beats Wall Street "Jim Dahle has done a lot of thinking about the
peculiar financial problems facing physicians, and you, lucky reader, are about to reap the bounty of both
his experience and his research." - William J. Bernstein, MD, Author of The Investor's Manifesto and seven
other investing books "This book should be in every career counselor's office and delivered with every
medical degree." - Rick Van Ness, Author of Common Sense Investing "The White Coat Investor provides an
expert consult for your finances. I now feel confident I can be a millionaire at 40 without feeling like a jerk."
- Joe Jones, DO "Jim Dahle has done for physician financial illiteracy what penicillin did for neurosyphilis." Dennis Bethel, MD "An excellent practical personal finance guide for physicians in training and in practice
from a non biased source we can actually trust." - Greg E Wilde, M.D Scroll up, click the buy button, and
get started today!
The 10X Financial Advisor - Scott Winters 2020-02-04
Most Financial Advisors fail to run their practice like a business and consequently never live up to their full
potential. Even worse they find themselves trapped by the demands of their clients and unable to lift the
proverbial ceiling on their income. This book will take you on a journey through the proprietary Quantum
Leap Success Model built to help financial advisors achieve massive and sustainable growth. So, you want
to be a million-dollar producer or dare I say it, a multimillion-dollar producer. How do you get there? The
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simple answer is that you need a recipe. Many financial advisors toil in mediocrity for years haphazardly
trying different ways to jump-start their business. They forge their path forward by feeling, or even worse
by trial and error. They waste time, effort, and money, chasing every new idea, thinking that this time will
be different. This time they will become the success that they always dreamed that they could be.
Unfortunately, time and time again, they find themselves stuck in the cohort of the average. The good news
is that you do not have to be average anymore. There is a model to build just about everything. If you want
to build a house, you would be out of your mind to proceed without a blueprint. If you want to build a
business, you can build a plan emulating the world's most successful companies. There is absolutely no
difference in our business. If you want to be a financial advisor superstar, The 10X Financial Advisor
provides you with a blueprint for success.In almost every profession, there is a cohort of people that make
up the best of the best, la creme de la creme. The rest of the surrounding people are left looking in with
wonder. How did they achieve such fantastic success? How did they get to such an extraordinary level of
talent? You could very well be talking about the computer scientist that can code ten times faster and more
proficient than their peers or the salesperson that earns 10x more than the others. Almost everywhere you
look, there are people who have broken out of the mold of mediocrity and go on to do something truly great
within their respective spheres. How about your company? At most financial firms, there is one, or perhaps
a few individuals who are ten times more successful than all the other advisors. What are they doing
differently than you? Has it ever felt like you work just as hard, but do not even come close to the same
output? The 10X Financial Advisor will provide you with a clear, simple to follow, formulaic approach to
massively growing and scaling your financial services business. By the time you finish this book you will
possess the blueprint that will allow you to transform your practice and turn it into a thriving and
sustainable business. You can be the one in your company that everyone else is envious of and looks up to.
You will possess the knowledge to accomplish the very pinnacle of success within financial services. You
can become a card-carrying member of the 10X club.
Breaking Through - John J. Bowen, Jr. 2008
The financial services industry offers enormous opportunities for financial advisors who are determined to
build highly profitable businesses while serving their clients well. Despite this potential, many advisors
never achieve the kind of success they have always wanted. Breaking Through provides a clear road map
for these financial advisors. Leveraging extensive empirical research and the authors’ combined decades of
experience in the financial services industry; the book presents a comprehensive set of proven businessbuilding strategies. Advisors will first learn how to build a thriving wealth management practice by focusing
on the right affluent clients and next implementing a consultative process that will delight and keep those
clients for life. They will then learn how to build on this foundation through systematic asset- and clientacquisition techniques, effective strategic alliances with other professional advisors, and sound business
management principles. Engaging, informative and thoroughly practical, Breaking Through will serve as a
valuable guide to financial advisors seeking to take their businesses to a new and dramatically higher level
of success.
The Million-Dollar Financial Advisor Team - David J. Mullen, Jr. 2018-08-21
Based on interviews with fifteen top financial advisors, this priceless toolkit contains universal principles to
guide both veteran and new financial professionals to immediate success. The book features two complete
case studies, featuring a “best of the best” advisor whose incredible success showcases the power of all the
book's principles working together in concert, and an account of a remarkable and inspiring career turn
around that demonstrates it's never too late to reinvent yourself. The Million-Dollar Financial Advisor
distills these success principles into thirteen distinct step-by-step lessons that teaches you: how to build and
focus on client relationships, have a top advisor mindset, develop a long-term approach and much more.
Brimming with practical advice from author David J. Mullen and expert insights from his interview subjects,
The Million-Dollar Financial Advisor equips any financial advisor to succeed--regardless of market
conditions.
Private Wealth - Stephen M. Horan 2009-01-09
An in-depth examination of today's most important wealth management issues Managing the assets of highnet-worth individuals has become a core business specialty for investment and financial advisors
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worldwide. Keeping abreast of the latest research in this field is paramount. That's why Private Wealth, the
inaugural offering in the CFA Institute Investment Perspectives series has been created. As a sister series
to the globally successful CFA Institute Investment Series, CFA Institute and John Wiley are proud to offer
this new collection. Private Wealth presents the latest information on lifecycle modeling, asset allocation,
investment management for taxable private investors, and much more. Researched and written by leading
academics and practitioners, including Roger Ibbotson of Yale University and Zvi Bodie of Boston
University, this volume covers human capital and mortality risk in life cycle stages and proposes a life-cycle
model for life transitions. It also addresses complex tax matters and provides details on customizing
investment theory applications to the taxable investor. Finally, this reliable resource analyzes the use of
tax-deferred investment accounts as a means for wealth accumulation and presents a useful framework for
various tax environments.
Million Dollar Consulting - Alan Weiss 2009-09-17
The Long-Awaited Update for Building a Thriving Consultancy Completely updated for today’s busier-thanever consultants, this classic guide covers the ins and outs for competing and winning in this
ultracompetitive field. You’ll find step-by-step advice on how to raise capital, attract clients, create a
marketing plan, and grow your business into a $1 million-per-year firm, plus brand-new material on:
Blogging and social networking Global consulting Delegating labor Profiting in a troubled market Retainer
business Internet marketing Praise for the previous editions of Million Dollar Consulting: “If you’re
interested in becoming a rich consultant, this book is a must read.” Robert F. Mager, founder and
president, Mager Associates, and member of the Training & Development Hall of Fame “Blast out of the per
diem trap and into value billing.” Jim Kennedy, founder, publisher, and editor, Consultants News “The
advice on developing price structure alone is worth a hundred times the price of the book.” William C.
Byham, Ph.D., author of Zapp! “Must reading for those who are beginning a practice or seeking to upgrade
an existing practice.” Victor H. Vroom, John G. Searle Professor, School of Management, Yale University
The Pig Book - Citizens Against Government Waste 2013-09-17
The federal government wastes your tax dollars worse than a drunken sailor on shore leave. The 1984
Grace Commission uncovered that the Department of Defense spent $640 for a toilet seat and $436 for a
hammer. Twenty years later things weren't much better. In 2004, Congress spent a record-breaking $22.9
billion dollars of your money on 10,656 of their pork-barrel projects. The war on terror has a lot to do with
the record $413 billion in deficit spending, but it's also the result of pork over the last 18 years the likes of:
- $50 million for an indoor rain forest in Iowa - $102 million to study screwworms which were long ago
eradicated from American soil - $273,000 to combat goth culture in Missouri - $2.2 million to renovate the
North Pole (Lucky for Santa!) - $50,000 for a tattoo removal program in California - $1 million for
ornamental fish research Funny in some instances and jaw-droppingly stupid and wasteful in others, The
Pig Book proves one thing about Capitol Hill: pork is king!
The Financial Advisor's Success Manual - David Leo 2017-12-07
You may have heard that financial service firms aren’t traditionally designed for serious growth. Well, they
were wrong! Do you want to become a million-dollar financial advisor, boost client satisfaction, and
dramatically expand your business? The Financial Advisor’s Success Manual provides all the answers and
strategies you need to do just that.Complete with proven techniques, expert insights, and practical tips to
maximize your profitability, this one-stop guide will show you how to break the cycle of moderate growth by
teaching you how to:• Develop a differentiation strategy• Define and implement your six core client-facing
processes• Balance the cost of services with the value delivered• Enhance client loyalty• Perfect your
personal marketing and sales approach• And more!You didn’t start your financial services firm with a goal
of modest gains. So don’t settle for that! By implementing the methodologies and strategies in this manual,
you can grow your business beyond your wildest expectations--all while serving your clients better.
The Financial Crisis Inquiry Report, Authorized Edition - Financial Crisis Inquiry Commission
2011-01-27
Examines the causes of the financial crisis that began in 2008 and reveals the weaknesses found in financial
regulation, excessive borrowing, and breaches in accountability.
The Art of Selling to the Affluent - Matt Oechsli 2010-12-14
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This insightful book shows salespeople how to meet the needs of affluent clients from the initial contact, to
the sales presentation, to providing the level of service and quality they expect, to securing them as longterm customers. Based on extensive research of the buying patterns and expectations of the wealthy, this
step-by-step sales guide reveals the secrets of attracting and keeping wealthy clients for life, boosting sales
and repeat business. The Art of Selling to the Affluent is also a crash course in the world of the wealthy,
giving you the understanding you need to satisfy and retain these profitable top-dollar clients.
The Million Dollar Private Practice - David Steele 2012-09-11
Broaden your professional horizons, expand the scope of your practice, and create new revenue streams
You are uniquely gifted in your ability to ease suffering and enhance quality of life. You help solve profound
human problems and restore hope. Now, The Million Dollar Private Practice reveals how you can leverage
your distinctive talents and expertise to dramatically expand your professional and financial horizons.
Building upon the premise that the key to building a million-dollar practice is expanding your services from
"one to one" to "one to many," renowned private practice development consultant David Steele reveals his
time-tested strategies for transforming the ways you think and work. You'll discover how to: Choose your
niche and "own" it Develop business models custom-tailored to your unique talents and goals Create new
systems, products, and services that make a considerable difference in your clients' lives Make "intangible"
services tangible through branding and packaging Create value through referral systems, affiliate
programs, and joint ventures Use creative marketing strategies designed for private practice professionals
Develop sales and enrollment strategies that dramatically boost your client base Recruit, organize,
motivate, and manage staff needed to build and run a million-dollar practice Demonstrating that profits
need not be the enemy of ideals, this insightful guide to professional development is an important resource
for psychotherapists, family and marriage therapists, social workers, and all private practice professionals
seeking creative ways to attract new clients and build their businesses.
Bridge Your Gap - Jim Effner 2018-08-30
Small Giants - Bo Burlingham 2016-10-11
How maverick companies have passed up the growth treadmill — and focused on greatness instead. It’s an
axiom of business that great companies grow their revenues and profits year after year. Yet quietly, under
the radar, a small number of companies have rejected the pressure of endless growth to focus on more
satisfying business goals. Goals like being great at what they do, creating a great place to work, providing
great customer service, making great contributions to their communities, and finding great ways to lead
their lives. In Small Giants, veteran journalist Bo Burlingham takes us deep inside fourteen remarkable
companies that have chosen to march to their own drummer. They include Anchor Brewing, the original
microbrewer; CitiStorage Inc., the premier independent records-storage business; Clif Bar & Co., maker of
organic energy bars and other nutrition foods; Righteous Babe Records, the record company founded by
singer-songwriter Ani DiFranco; Union Square Hospitality Group, the company of restaurateur Danny
Meyer; and Zingerman’s Community of Businesses, including the world-famous Zingerman’s Deli of Ann
Arbor. Burlingham shows how the leaders of these small giants recognized the full range of choices they
had about the type of company they could create. And he shows how we can all benefit by questioning the
usual definitions of business success. In his new afterward, Burlingham reflects on the similarities and
learning lessons from the small giants he covers in the book.
The Million-Dollar Financial Advisor - David J. Mullen, Jr. 2009-11-02
Based on interviews with fifteen top financial advisors, each doing several million dollars’ worth of business
every year, this priceless tool contains universal principles to guide both veteran and new financial
professionals to immediate success. The Million-Dollar Financial Advisor distills these success principles
into thirteen distinct step-by-step lessons that teach readers how to build and focus on client relationships,
have a top advisor mindset, develop a long-term approach, and much more. The book also features two
complete case studies, featuring a “best of the best” advisor whose incredible success showcases the power
of all the book's principles working together in concert, and an account of a remarkable and inspiring
career turn around that demonstrates it's never too late to reinvent yourself. Brimming with practical
advice from author David J. Mullen and expert insights from his interview subjects, The Million-Dollar
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Financial Advisor equips any financial advisor to succeed-- regardless of market conditions.
The Supernova Advisor - Robert D. Knapp 2010-12-17
The Supernova Model is a client service, client acquisition, and practice management model that drives an
explosive acceleration in revenue and client satisfaction by capitalizing upon the 80/20 Rule. First
implemented by financial advisors at Merrill Lynch—under the leadership of author Rob Knapp—it has
grown increasingly popular within the financial services industry. The Supernova Advisor skillfully outlines
this proven model and reveals how it can be used to create an exceptional experience for your clients, while
significantly growing your business.
Rattiner's Financial Planner's Bible - Jeffrey H. Rattiner 2002-10-10
"Jeff Rattiner has found another way to help producers. This book is a must-have for financial advisors,
especially those that aspire to be Million Dollar Producers." -Thomas B. Gau, CPA, CFP President and CEO
of Million Dollar Producer "Jeff Rattiner has done it again! His book displays all the essential tools and
techniques necessary for advanced planners to succeed in this business. Rattiner's easy-to-read style
provides the best in marketing and practice management ideas. This book will help you if you have hit a
dead end in your practice. Rattiner tells it like it is by providing a no-nonsense approach to truly taking
your practice to the next level. A must-read for the serious financial advisor." -Jim Cannon, President,
SunAmerica Securities, Sentra Securities Corporation, and Spelman & Co., Inc. Financial planners provide
a variety of services to an array of clients but lack a uniform system for creating a profitable business.
Rattiner's Financial Planner's Bible: The Advisor's Advisor collects best practices from the nation's leading
financial planners, presenting a prototype turnkey model for achieving financial success for both the client
and the practice. Financial planning expert Jeffrey Rattiner emphasizes an ethical, practical approach to
financial advising, placing paramount importance on "doing what's best for the client." Drawing on
extensive interviews and his own experience, Rattiner delivers can't-miss tips on marketing a financial
planning practice, developing an infrastructure, crafting strategic alliances, assessing a business's
profitability, and creating the model twenty-first-century practice. This authoritative guide also covers: *
Forming a planning advisory board * Establishing a realistic chain of command * Delegating responsibility *
Making technology work for you * Charging clients appropriately Running a financial planning business
need not be an exercise in trial and error. Rattiner's Financial Planner's Bible delivers a compelling model
for advising success.
The Pocket Guide to Sales for Financial Advisors - Beverly D. Flaxington 2014-10
Selling is as old as civilization itself. Put in the simplest of terms, selling is the exchange of goods and
services for something of value. To financial advisors, however, the sale is often seen in a negative light,
and many cringe at the word "sell." Interestingly, the same advisors who shy away from the concept of
selling are often those who find themselves selling every single day! Sometimes they're even participating
in the selling process multiple times throughout the day--and they may not realize it. Asking for client
referrals, developing strategic alliances, seeking and talking with new prospects are all obvious parts of the
selling process, but selling happens every time you remind a client why it's a good choice to do business
with you, too. The fact is that most CFAs(R), CFPs(R), CPAs, and other professionals did not obtain these
titles because deep down they really wanted to be in sales. Most times, their interests tend more toward
data, analysis, and more solitary orientations. Selling is probably the last thing those who entered these
fields were thinking of doing. They may not have considered the "people" aspect of their chosen profession;
the aspect that involves sales. For this reason, and some others, turning into a salesperson seems like a
negative, degrading thing. Many advisors will conjure up the picture of the slimy used-car sales guy. It's
time to recognize selling as the valuable activity that it is. It is a way to: Let people know who you are and
what you do well. Get your message out to those who need it. Promote your planning process, wealth
management services, or investment expertise. Use your relationship skills to close new business. Take
your business to the next level. If you want to grow your business, the bottom line is that you--or someone
on your team--need to sell, and to sell well. This book will offer guidance on how you can sell in a
comfortable and effective manner.
Million Dollar Habits - Brian Tracy 2017-09-12
95% of what people think, feel and do, is determined by habits. Habits are ingrained but not
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unchangeable—new, positive habits can be learned to replace worn-out, ineffective practices with optimal
behaviors that can cause dramatic, immediate benefits to the bottom line. In Million Dollar Habits, Tracy
teaches readers how to develop the habits of successful men and women so they too can think more
effectively, make better decisions, and ultimately double or triple their income. Readers will learn how to
organize their finances, increase health and vitality, sustain loving relationships, build financial
independence, and take a leadership role to turn visions into reality.
Succession Planning for Financial Advisors - David Grau, Sr. 2014-06-02
This book is going to challenge you and everything you think you know about succession planning. For
independent advisors, succession planning is quickly becoming the cornerstone to a strategic growth
strategy designed to perpetuate their business and their income streams beyond their own lifetime, while
providing a multi-generational service platform that attracts and rewards younger advisors. This makes
succession planning one of the most, if not the most, important practice management tools in this industry
today. As an independent financial advisor, now is the time to address the question of what will happen to
your practice and your clients after you “exit the building.” In most cases, the answers are right in front of
you. Thankfully, Succession Planning for Financial Advisors: Building an Enduring Business has arrived to
transform today’s practices into businesses designed to endure and prosper and serve generations of
clients. Learn how to create a “Lifestyle Succession Plan” that can provide a lifetime of income and benefits
to the founder even as he/she gradually retires on the job Unlock the power of equity management – the
best planning and building tool an independent advisor owns Learn how to attract and retain the best of the
next generation to help you build a great business and to support your succession plans and care for your
clients and their families Determine precisely when to start a formal succession plan and related continuity
plan so that your business can work for you when you need it most Understand why succession planning
and selling your business are completely different strategies, but how they can complement each other
when used correctly 95% of independent financial service professionals are one owner practices. To the
positive, these practices are among the most valuable professional service models in America. But almost
all advisors are assembling their practices using the wrong tools – tools borrowed from historically
successful, but vastly different models including wirehouses, broker-dealers, and even OSJ’s and branch
managers. Revenue sharing, commission splitting and other eat-what-you-kill compensation methods
dominate the independent sector and virtually ensure that today’s independent practices, if left unchanged,
will not survive the end of their founder’s career. It is time to change course and this book provides the
map and the details to help you do just that. For independent practice owners and staff members, advisors
who want to transition to independence, as well as accountants, attorneys, coaches and others involved in
the financial services space, there are invaluable lessons to be learned from Succession Planning for
Financial Advisors. Written by the leading succession planning expert in the financial services industry,
former securities regulator, M&A specialist, and founder of the nationally recognized consulting and equity
management firm, FP Transitions, David Grau Sr., JD, has created an unmatched resource that will have an
enduring and resounding impact on an entire industry.
Protecting Your Practice - Katherine Vessenes 2010-06-10
This is the benchmark book for building client relationships, growing a practice, and avoiding litigation-written in association with the world's leading organization for financial services professionals. Audience:
Broker-dealers and their home-office personnel, registered reps, accountants, tax advisers, insurance
agents and insurance companies, wire houses, fee and commission planners, attorneys, trust officers, estate
planners, and development officers in planned-giving departments. As investors gravitate toward no-load
mutual funds and do-it-yourself investing through discount brokers, professionals are being squeezed by
competition, consumer wariness, and tighter enforcement by the SEC, NASD, and state securities
regulators. This book addresses these challenges, helping anyone offering financial advice to be more
competitive, build client loyalty, and avoid the liabilites that come with managing someone's money in
today's complex investment environment. How to offer better service, comply with key regulations,
maintain vital records with a minimum of paperwork, and protect a business from malpractice claims.
Practice on Purpose - Gary Schwartz 2014-06-06
Many mid-career advisors with $300,000 to $400,000 practices have the infrastructure, skills, and
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experience to double their revenue by making simple but powerful changes in their mindset and clientservice model. In Practice on Purpose, three senior executives in the largest independently owned financial
services firm in the world reveal proven strategies for conquering performance plateaus. The authors
describe practical steps advisors can take to build a Practice on Purpose--a practice built around the
advisor's personal purpose and in an intentional way, on purpose. Advisors will learn how to create an
exceptional client experience, charge appropriately for financial advice, and design a practice that
ultimately can be sold for a profit. The authors make a compelling case for building ongoing financial advice
relationships with clients. This model benefits clients and advisors alike because it aligns them in a
fiduciary relationship. Many countries worldwide are imposing the fiduciary standard through legislation
and regulation of the advisor-client relationship. In some cases, advisors are not permitted to be paid
product commissions, and their entire compensation is from financial advice. This book is intended to
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prepare advisors for that possibility wherever they practice and wherever the fiduciary standard is required
or preferred. An encore chapter for those who coach and lead advisors offers tips for guiding advisors
toward the Holy Grail in the insurance and financial services industry: the $1 million Practice on Purpose.
Model Rules of Professional Conduct - American Bar Association. House of Delegates 2007
The Model Rules of Professional Conduct provides an up-to-date resource for information on legal ethics.
Federal, state and local courts in all jurisdictions look to the Rules for guidance in solving lawyer
malpractice cases, disciplinary actions, disqualification issues, sanctions questions and much more. In this
volume, black-letter Rules of Professional Conduct are followed by numbered Comments that explain each
Rule's purpose and provide suggestions for its practical application. The Rules will help you identify proper
conduct in a variety of given situations, review those instances where discretionary action is possible, and
define the nature of the relationship between you and your clients, colleagues and the courts.
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